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This New Law Will Protect You From Surprise Closing Costs 
By Erik Sherman 

 

You’ve heard the home closing stories: At the eleventh hour buyers find that the amount needed for closing is different from what they 
were told. Ack! Fear no more. There’s a solution. 
 

If you’re about to close on a new house, your timing couldn’t be better. Thanks to new mortgage rules from the Consumer Financial 
Protection Bureau (CFPB) that kicked in on Oct. 3, 2015, there’s good news on the dreaded loan paperwork front. You’ll now receive 
transparent loan and closing documents, which could save you money on small-print fees you might otherwise miss. In addition, you’ll 
get these docs three days prior to closing — not 15 minutes as sometimes happens — before it’s time to make everything official. 
 

The downside? The new rules, nicknamed “Know Before You Owe,” bring some challenges. But a REALTOR® can guide you through 
the paperwork and the roughly four- to six-week home closing process so you’ll know what you need to provide to the lender and 
when. In the meantime, here’s everything you need to know before you owe: 
 

What Paperwork Will I Get? 
 

A loan estimate. You’ll receive the LE within three business days of filing a complete application with a lender. It itemizes the loan 
information and estimates fees for all the third-party services, like title search, title insurance, and credit report. Get a loan estimate 
from several lenders so you can decide which mortgage is best for you. 
A closing disclosure. The CD comes at least three business days before the closing and includes the same breakout of loan costs and 
third-party services, but with final costs rather than estimates. 
“[The docs] give [buyers] every single bit of data tied to the purchase of that home,” says Ben Niernberg, executive vice president for 
business operations and development at Northbrook, Ill.-based title insurance agency Proper Title. And with knowledge comes power. 
 

How to Read the New Forms 
 

The numbers on both the loan estimate and closing disclosure are grouped by category. Here are the highlights: 
 

Loan terms. You’ll see the total amount of the loan, the interest rate, and the monthly payment for just the loan itself. The section will 
also say whether there’s a penalty for paying off the mortgage ahead of time or if you’re on the hook for a big balloon payment after 
some number of years. (You don’t want one!) 
Projected payments. This is the amount you can expect to pay every month, including the mortgage, any mortgage insurance, and 
estimated taxes, insurance, and assessments. The only change to your monthly nut in the future would be a property tax or insurance 
cost increase. 
Costs at closing. Here’s where you see the total amount of cash you need to bring to closing. In the LE, it’s an estimate; in the CD, it’s 
a final number. 
Closing cost details. This breaks out all the additional fees, whether from the lender or for third-party services. In the LE, you’ll see the 
third-party fees split into those you can price shop for and those you can’t. For example, you’ll have to use the lender-chosen apprais-
er, but you can shop around for homeowners insurance. In the CD, you’ll see a final list of services you shopped for and those the 
lender arranged. 
 

There are some additional differences between the LE and the CD. For example, the CD lists amounts already paid on your behalf, 
such as a deposit or a credit that the seller has given you to cover the cost of fixing a problem. Naturally, the lender can’t know about 
these when preparing the LE. 
 

Timing is Everything 
 

Because of the strict document timing rules the lender has to follow, it’s important to provide the lender with the information it needs to 
process your loan promptly. Your real estate agent will help ensure that paperwork and negotiations with the seller are completed in 
time so there are no delays.  
 

What could cause a snafu? Three main things. (But don’t sweat them. They aren’t likely to happen, according to the CFPB.)  
 

1.  The interest rate on a fixed-rate loan goes up 1/8th of a percent or the variable rate on an adjustable-rate mortgage (ARM) goes up 
1/4 of a percent between the time you get the LE and CD.  
 

2.  The borrower (you) says, “Hey, I don’t want an ARM after all. I want a fixed-rate loan.”  
 

3.  The closing doc lists a prepayment penalty or a balloon payment that wasn’t in the LE. 
 

If one of these did occur, the three-day closing period between receipt of the CD and the closing itself would halt and need to be re-
started, adding at least another three days.  
 

Most issues, however, can be resolved at closing or up to 30 days after. 
 

What Else Should I Know? 
 

If you’re selling and buying, talk with your agent about the wisdom of scheduling back-to-back closings and what the best timing for 
those might be. Same for the final walk through.  
 

Bottom-line: The LE and CD are a good thing. “The law requires that the estimates be in good faith, so they have to be as accurate as 
possible,” said Jobe Danganan, a former CFPB lawyer and now chief legal and compliance officer with San Francisco-based mort-
gage-shopping site Sindeo. If figures differ too much, the lender can be on the hook to make up the difference. Even if the difference 
isn’t that major, you now have some time to discuss it. 

 
“Visit Houselogic.com for more articles like this. Reprinted from Houselogic.com with permission of the NATIONAL ASSOCIATION OF REALTORS®.” 

“Just wanted to share the latest Tri-City Housing Statistics with you along with some interesting and informative articles.  

Remember, I always have time for you and your referrals.” 
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OUR  
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DIMENSIONS…  
 

Our successful real estate  
business and reputation has 

been established by our  
people, our service, and our 

integrity. These three  
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crucial to providing buyers 
and sellers with professional 
assistance to research their 
requirements and to fulfill 

their wishes.  
 

OUR PEOPLE...  
 

We have twenty-four 
dedicated full-time  

professionally trained  
Realtors with an average of 
12 years of experience and  

expertise.  
 

 OUR SERVICE...  
 

We are proud to be the  
largest independent,  

minority owned real estate  
office in the Tri-Cities.  

We have been providing  
Real Estate services to our 

community since 1978.  
 

 OUR INTEGRITY...  
 

We pride ourselves on our 
honest and fair approach  

towards our customers. Our 
dedication and desire to 

help with one of the greatest  
investments of a lifetime  
constantly motivates us.  
We value our distinctive  

differences. Most of all, we 
value our clients! We  

always have time for your 
referrals! Give us a call!  

 

TRI-CITY REAL ESTATE STATISTICS 

City Sold 
Listings 

Median 
Sales $ 

Avg. Days  
on Market 

Benton City 20 $167,400 70 

Burbank 8 $137,500 32 

Kennewick 328 $213,734 52 

Cntrl Kennewick 52 $144,950 27 

W. Kennewick 141 $218,750 50 

E. Kennewick 23 $129,900 46 

S.W. Kennewick 41 $305,000 65 

S.E. Kennewick 71 $224,990 59 

Richland 186 $245,457 44 

Cntrl Richland 36 $146,000 23 

N. Richland 47 $225,000 48 

S. Richland 103 $290,000 51 

W. Richland 72 $279,949 38 

Pasco 205 $204,990 38 

Cntrl Pasco 14 $114,950 59 

E. Pasco 8 $109,000 51 

W. Pasco 180 $213,000 36 

N. Pasco 3 $436,900 56 

City Residential 
Listings 

Median 
Price 

Benton City 29 $194,000 

Burbank 3 $124,900 

Kennewick 238 $265,000 

Cntrl Kennewick 29 $167,990 

W. Kennewick 79 $279,900 

E. Kennewick 13 $179,000 

S.W. Kennewick 44 $344,950 

S.E. Kennewick 73 $251,002 

Richland 188 $320,000 

Cntrl Richland 18 $176,500 

N. Richland 47 $289,000 

S. Richland 123 $329,990 

W. Richland 32 $300,900 

Pasco 149 $284,900 

Cntrl Pasco 12 $102,450 

E. Pasco 5 $117,000 

W. Pasco 123 $294,500 

N. Pasco 9 $432,900 

Current Active Listings  
as of  01/31/2016 

Active Listings

Benton City

Burbank

Kennew ick

Richland

W. Richland

Pasco

Sold Listings

Be nton City

Burbank

Ke nnewick

Ric hland

W. Richland

Pasco

Residential Sales  
11/01/2015 — 01/31/2016 

According to the Tri-City Association of Realtors 

Even with lower inventory, our market is moving.  

Now is the right time to list and get a higher price for your home. 

Call us today. 

 

Thinking of joining our 
Seller’s market? Or just 

curious about what’s on the 
market? 

 

Create your own private 
searches of local listings. 

 

Visit and bookmark 
distinctiveprop.com and click 

on My Distinctive.  
 

It’s just that easy! 

Is Your Home Older Than Its Years? 
By: Lara Edge 

 

 

Would you throw away $20,000? You are if you’re letting your home age faster than it should. Here’s a simple maintenance strategy to keep your home young 
 

You know how Dr. Oz says that if you keep your body fit and your mind nimble, you’re likely younger than your chronological years? The same principle applies 
to your house. 
 

An out-of-shape house is older than its years and could lose 10% of its appraised value, says Mack Strickland, an appraiser and real estate agent in Chester, 
Va. That’s a $15,000 to $20,000 adjustment for the average home. 
But good maintenance can even add value. A study out of the University of Connecticut and Syracuse University finds that regular maintenance increases the 
value of a home by about 1% each year. 
 

So if you’ve been deferring maintenance, or just need a good strategy to stay on top of it, here’s the simplest way to keep your home in good health. 
 

Focus on Your Home’s #1 Enemy 
 

If you focus on nothing else, focus on moisture — your home’s No. 1 enemy. 
 

Water can destroy the integrity of your foundation, roof, walls, and floors — your home’s entire structure. So a leaky gutter isn’t just annoying; it’s compromising 
your foundation. 
 

Keeping moisture at bay will improve your home’s effective age — or as Dr. Oz would say, “real age” — and protect its value. It’ll also help you prioritize what 
you need to do. Here’s how: 
 

Follow This Easy 4-Step Routine 
 

1.  When it rains, actively pay attention. Are your gutters overflowing? Is water flowing away from your house like it should? Is water coming inside? 
2.  After heavy rains and storms, do a quick inspection of your roof, siding, foundation, windows, doors, ceilings, and basement to spot any damage or leaks. 
3.  Use daylight savings days or the spring and fall equinox to remind you to check and test water-related appliances like your washer, refrigerator, water heater, 
HVAC (condensation in your HVAC can cause leaks) or swamp cooler, and sump pump. It’s also a great time to do regular maintenance on them. Inspect any 
outdoor spigots and watering systems for leaks, too. 
4.  Repair any damage and address any issues and leaks ASAP. 
 

Don’t procrastinate when you spot minor leaks or drips inside your house. Ongoing small leaks can slowly erode pipes and fixtures, and even cause mold and 
mildew issues you won’t notice until it’s too late. 
 

Say you’ve got a bit of cracked caulk around the kitchen window. It may not seem like much, but behind that caulk, water could get into your sheathing, causing 
mold damage and rot. Before you know it, you’re looking at a $5,000 repair that could have been prevented by a $4 tube of caulk and a half hour of your time. 
 

Once you settle into a routine, it becomes easier to handle other maintenance tasks, which will only do more to protect and enhance your home’s value. Plus, 
you’ll get to know your home better, which will help you spot other one-off problems, such as termites and other wood-destroying insects, that can cause costly 
damage. 
 

If You Want to Take Home Maintenance to the Next Level … 
 

If you’re a geek about home maintenance like we are, and you want to do more than water patrol, these ideas will help you keep your house in great shape. 
 

Give yourself an incentive to do maintenance. Maintenance is your springboard to sexier projects like a kitchen remodel or basement makeover. So plan a room-
per-year redo. This way you’re maintaining, fixing, and improving. For example: 
 

In your basement: 
Check for dark stains that could signal plumbing leaks. If you find any leaks, fix them. 

 Check your ductwork for leaks that are wasting energy. 

 Clean the lint out of the dryer vent. The machine will last longer, and you’ll help prevent fires. 

 Caulk and seal basement windows to stop air leaks. 

 Once your space is moisture sealed, you can start converting it into a family room or other livable space. 

 Add a basement ceiling. 

 Brighten it up with paint. 
 

 

In your kitchen: 

 Clean out all the cabinets, then wipe them down. It’s a great way to purge and get organized. 

 Take a good look under your kitchen sink. Remove all the wastebaskets and cleaning supplies to help you spot any leaks, and fix them. 

 Pull out the fridge to give that yucky alcove a thorough cleaning. Check the drip pan for moisture that can spawn mold growth. 

 Update cabinet hardware and adjust hinges if necessary. 

 Re-caulk the seam between your backsplash and wall to keep moisture out. To give your whole kitchen a low-cost facelift, how about a new backsplash? 

 Re-paint the walls using paint with a tough, semi-gloss sheen that stands up to repeated cleanings and resists moisture. 
 

 

Keep a maintenance fund.  
 

Some sources say you should save 1% to 3% of your initial house price annually to pay for maintenance. On a $200,000 house, that’s $2,000 to $6,000 a year. 
Yeesh, that’s a big nut. 
 

Alternatively, make it a goal to save enough money to do a major replacement project, so the bill won’t catch you off guard. Probably the biggest single 
replacement project you’ll have is your roof or siding. 
 
 

You can build up this fund over several years by paying yourself a monthly assessment — whatever you can manage. Keep it in a separate account to avoid 
the temptation to tap it for hockey tickets or other impulse buys. 
 

If you need to replace the roof before you have a fund, an equity loan is an option. But consider very carefully. 
 

If you’re practicing maintenance in the way we’ve outlined here, you won’t need $2,000 per year to manage your home’s natural aging process.  Some routine 
tasks, such as cleaning rain gutters and changing furnace filters, could cost you $300 or less per year. 
 

Your house takes care of you — not just for shelter but as a financial asset.  Return the favor and keep it hale and hearty by caring for it with regular 
maintenance. 
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